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Mr. Benjamin Flodden always refer«

red t,o himself us a promote;*' He was
sleek, well dressed and comfortablyrich. Like all clever men he special"j/.ed. Ills speciality wait In the estab¬
lishing restaurants. In. a city like
New york this Is a far larger busi¬
ness than must persona appreciate.
There are thousands of restaurants]and there arc hundreds of persons,
Becking good locutions or ready to
purchase an establishment that has a
profitable trade.

Earlier In lift Mr. Floddeh had made Ja speciality of saloons, lie would open
a liquor store, develop n largo trado I
and then sell out. There always ^re <
men eager to go Into the liquor busi¬
ness- The tn^Ji who bought saloons
from Mr. Floddeh rarely prospered.
Somehow the trade dropped off amas--
Ipgly immediately sifter he sold out
Some of the men who purchased sa¬
loons from him declared they l»a«i
been swindled. They had reason to
believe he misrepresented the facts to
them and that receipts were In Ha ted
to Impress the buyer. Mr. Flodden In¬
dignantly denied these stories, and de¬
clared that the larp-Q cUBtom that sud¬
denly developed while he was dicker¬
ing with a purchaser wao due entirely
to his wide acquaintance and his pop¬
ularity.
The brewers, however, took the s?imo

harsh view that the purchasers dlo
and when they frowned upon hint and
wont to the length of interfering III
one or two promising deals he aban¬
doned the liquor business and entered
.tho restaurant field. He hud no rea¬
son tn regret the change. Conducting
a restaurant was more respectable than
running a saloon, and ther'> was fully
um much opportunity for excrcisinej
his peculiar talents: He might h;ive
made a decided success of some of. the!

Plaues he opened, for he. had a fair
amount of ability aa a manager, and
his judgment an to favorable locu¬
tions was excellent, but he delighted
In change. lie never was happy un¬
less he. was uaing his wits, and he
t<>o». un unholy satisfaction in putting
through each and every one of his'deals Home of the men who boughtfroth him succeeded, hut few of them
had a good word to say for him.
l-'lodden only laughed when he heard
the harsh things some of the otherssaid. Wats it has fault they were so
gullible? Huslnesa was business. They
would be all the better off for their
experience.
Occasionally Mr. Flodden operated

under his own name, but usually he
used the name of one of his relative©.
At times he had two or three establish-
monts. He always waB ready to aoU.
Whenever a buyer hovo In sight, bus¬
iness showed a splendid Increase. If
the negotiations failed, business went
bach to its former level. In some in¬
stances Iiis establishments were con¬
ducted at it loss, but not often, ttr he
gave r good deal of attention to de¬
tails, ami there were not many leaks.
He did not believe In holding 3 place
long. The more sales he mad..-, the
larger were his profits. He knew tho
channels through which prospective
purchasers could be reached, and ho
used them to advantage

In the height of his prosperity Mr.
I1'Iodden opened a hue restaurant in
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125th Street. Tho site was flrst-claas,
tile rental not too high for such a

neighborhood, .uid the chance for the
development of a fair patronage In the
course of time excellent, If the business
was conducted on proper lines. But
the slow process by which the general
run of restaurant keepers build uptrade was too monotonous for so active
a person as Mr. Floddtn. lie preferredto leave ihnt to others. So soon as he
had the place in good running order lie
wrote an advertisement that would he
sure to appeal to any -..tie seeking an
investment in the restaurant line who
read it. The day the advertisement
was printed he got a most promising
response, and the next day he had tho
pleasure of meeting Charles Harper.Miich of Mr. Floddcn's success mightbe ascribed to tho good impression he
made upon people he met for the llrat
time. He was su genial and smiled so
often and had quell an air of sincerity I
that he inspired contider.ee. Mr. Har- i
per was young, small and unobtrusive.
He was so (rank In his statements that,Mr. FJoriuen waimed to him ut once.

Mr. Harper explutned that he had;been in the restaurant business in a|small way, and It was the ambition of
his life to have a good place of his!
own some day, but that day he feared '
¦was far off. He was from the West, .

and was in New York on a visit with!
a friend, a Mr. Honan, who had no ex-
perience in the restaurant line, but who!
lately hud collie into a tnoucst tortune. )lie and air. ilonan were tired of the
West and would like to live in New jVork,, They hud discussed varies!
branches ut business, and he had pre¬
vailed upon Mr. Honan to look with
lavor upon toe idea of purcnaslng a
good restuuratu. Mr. Harper knew 01
notning better, more statue or more
profitable man a properly conducted,
nign-ciusa restaurant. People ate,
whether times were good or bau. Nom-
ing sceiped to .dr. uarper more secure
from an investment t-tanapoint thun n
well-managed establishment, on a nneihorougntare. as tor Mr. Honan, he
wuulu be guided to some degree uy Mr.
Harper's juugmenti but he iiuu a mina
of ins own. in fact, some persons
thought he was rather brusque.
Mr. Flodden was charmed. Did Mr,

Hunan have any experience in the res¬
taurant business?
None at ail, Mr. Harper Informed hli'n.Mr, Honan iiad been in the steel bus¬

iness. He had worked hard all his
life, and now desired some of the crea¬
ture comforts. He wus too active to'be
idle, and If he hud a business that
would employ a fair amount of h»stime and give u good return on the]
money invested, it would be just the
thing for him. Possibly it waa selfish!
on Mr. Harper's part, to want to gethim In the restaurant business, for ft
would mean that Harper would be the
manager, but n«j assured Mr. Flodden
that his main desire was to have his]friend well settled
Mr. Flodden assured Mr. Harper that,far from being selfish, he was actingin a most praiseworthy munner. AndMr. Flodden was equally sure that nobetter opportunity in all New Yorkwas open to Mr. Honan than Mr. Flod-den bad to offer. Then he look Mr.Harper through the restaurant. Every¬thing was new. Everything was neat

and orderly. A visit to the kitchen andthe storeroom" was equally satisfac¬
tory, Tho Inspection trip over, Mr.FiOdden got down to his fine work. Metold Mr. Harper It was not neeeisury,of course, to tell a person of his ex*perience what a restaurant was worth,
Aside from tho fixtures, every thingdepended upon the volume of business.

Nothing could Induce Mr. Flodden to
sell but the fact that his wife was
frail and it was necessary to take
her to a more favorable climate. Of
course, Mr. Harper did not know so
much about New York as did Mj*. Flod-
den, but if he made Inquiry he would
learn that Twenty-fifth Street was the
Broadway of upper Manhattan. It had
many theatres, many great stores,
many big business houses and a great
population to draw upon. Tho growth
of Harlem was amazing. The restaurant
did excellently. Possibly Mr. Harperdid not. know it, but New Yorkers
patronized restaurants more liberally
than any other people in tho world. It
would surprise Mr. Harper to see. the
trade Flodden's place did on Satur¬
days and Sundays. It had a good.
profit abb- business every other day.
hul on Saturday and Sunday a dozen
extra waiters were employed, ami
there hud to bo extra help in the
kitchen. And Ihe people spent freely,
too. No one could make Mr. Flodden
holiove times were hard. Too many of
his patrons took wine with their
meals lo malen him consider that hard
times chatter as anything but idle
tulk.
Mr. Harper listened with rapt at¬

tention. To every one of Mr. Flodden s

statements ho nodded assent. When
Mr. Flodden finished speaking Mr-
Harper told him he knew how great a
thoroughfare One Hundred and
Twenty-fifth Street was, how surprls-! Ing had been the development of Har-

I lern and how oxcollent was the oppor¬
tunity for such a restaurant as Mr.
Flodden owned. But possibly Mr. Flod¬
den held tho place at too high a fig¬
ure. Would he mind stating tho price
at which he would sell?
Mr. Flodden said if Mr. Honan would

pay cash ho would be willing to sell
nt a sacrifice. He did not want to ap¬
pear Ip.aulsltlvOi but wpuld Mr, Harpen*

-'....'.:;*' /.i
''
v. '.."'./.X ¦¦ :: .. . e'fsiS.Hi

I mind telling him. n? a friend, how
much Mr. Hönau had to invest?
Mr. Harper hesitated a moment and

then rather reluctantly stated thai Mr,lionah had S2S.OO0 cash.
Mr. I'loddeu beamed. He patted Mr.

Iiarper on the shoulder and said he
felt it was lucky for both of them that
they had met

..My dear fellow." he said, ''this is
Just the chance you are looking for.
I've told you why I have to sell. I've
told you, too. I would sell at a saeri-
flee. No one knows holler than 1 dd
how much this business is worth. I
want you to see for yourselves. Sup*
pose you and Mr. Honan come here
as often as you can for the rest of
the week. Or.* better stili, suppose yon
come here and remain on the job,' as
it were, through the afternoon and
night.you know we have a great
night trade here. You can Judge for
yourselves. You can go over the books.
see the receipts, estimate the profits, (and know exactly how things stand,
Then you can figure how much this
business Is worth to you. Between you
and int. Mr. Harper, there's from $10,-
000 to tl 5.000 a year to be made hero,
and you are the man to make It If 1
am any judge of men. 1 would as soon
have you for manager as any man
I've ever met. Now, here is my propo¬
sition:
"HI let this week's business he Hie

basis on which we estimate the value jof the restaurant. If the profits show.
figuring rental, light and all other
charges, that there is $10,000 a year
clear to the owner of this place. I'll
sell for $20.000. if It shows (12,500, jI'll sell for ^25,000. If it shows $15,000,
I'll sell for ?r.0,0o0. That would mean
50 per rent, dividend to the owner.
But T told you I'd sell at a sacrifice,
and I'm a man of my word. Whatever
the price Is. I'll knock of! $2,000. and
1 honestly think you personally otight
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to set the $2,000, for Mr. Honan 0w!ll
make enough for himself, and It will
bio through your management that he
makes it."
Mr. Harper demurred to the sugges¬

tion about the $2,000, but Mr. Flodden
argued so well and persuasively thatlie finally consented to think about it."But, really, Mr. Flodden. Mr. Honan
ought to get it." he insisted.

.That's all right, my buy," said Mr.Flodden. '.Bet this he a matter be¬
tween us two. And now there is just
one thing more. I'd like to come to
settling this thing at the earliest rea¬sonable time, for the sooner I get Mrs.Flodden away the better. I'd like toclose the. deal on Monday. You'll haveample lime to study the figures."Mr. Harper said this was ngreeableto him. but It all rested with Mr. Ho¬
nan. And, by the way, he wanted Mr.Flodden to know more about Mr. Ho¬
nan.
"He Is a trifle peculiar." said Mr.Harper. "He has lots of good, hard

common sense, but he is.well, head¬strong. I told you ho. used to be a
steel worker. He doesn't talk much,and he appears sort of morbid, but hehas a heart as big as an ox, and whenhe gets to like a man he Is the soulof good nature. We've talked to hltn
SO much about the restaurant businessthat I've got hint warmed up to It.Ho pictures himself sitting In a bigchair looking the house over or tak¬ing in the cash and figuring that everydollar means so and so much profit tohijrj. You know how that Is, don't
you '.'"
"Indeed I do." said Mr. Floddenheartily. "I'm glad you told me thatabout Mr. Honan. We'll have to makehltn feel perfectly at home here. Now.if you'll start coming to-morrow I'llconsider that our negotiations are on

and I'll pay no attention to any otheroffers made to me."
Mr. Harper promised to go to Mr.Honan. at once. After discussing the

matter with him, he would telephonethe decision to Mr. Flodden.
An hour later Mr. Flodden had a

telephone call, and he smiled all the
rest of the day.

Mr. Flodden, after shaking bands
with Mr. Honan next day ami express¬
ing his great pleasure in meeting bint,
had reason to think Mr. Harper's desig¬nation of the steel worker as peculiar
was correot. Mr. Flodden had asked
if Mr. Honan would drink to their
better acquaintance, and Mr. Honanhad promptly said "Sure," but a mo¬
ment later had disgustedly said. "Now
1 guess not."
Mr. Harper, who had touched NV.Honan on the arm when he said

"Sure." explained that Mr. Ilonan for-
merly had taken his share of liquor,
but recently hart become an ardent wa¬
ter wauoner. Mr. Honan scowled an
he confirmed Mr. Harper's statement.

It was evident to Mr. Flodden
shrewd student of men. that Mr. Har¬
per had all the brains of tho two men.
cleBpite all the little fellow said in
praise of the other. Mr. Ilorinn was of'Herculean proportions and rather sav-
age appearance. He wus dressed fulrlv
well, but was 111 at ease and evidentlysuspicious of his surroundings. Mr.
Flodden earned his gratitude by sug¬gesting he occupy a bis;, comfortabloleather chair within the cashier's
booth. Mr. Honan sat there and smok¬
ed. The safe, which stood open nearby seemed to fascinate him. Occa¬sionally ho glanced up at the cashior
and watched her make change. Then
Mr. ilonan would look at the safe
some more and puff hard at his clsnr.

Mr. Flodden had told Mr. Honan to
make himself thoroughly at home, to
help himself to the. best cigars, to re
lieve the cashier If ho desired prac¬
tice in money changing, and to do iiinr
as he. pleased. .Mr. Houan did as sug¬
gested about the cigars, hut It was not
until the cashier, with whorp Mr. Flod¬
den had a whispered conversation,
asked him several times that ho tried
Iiis hand at her lob. He was very awk¬
ward and flustered, and soon called oivthe girl to resume her work.

It was surprising how large a pat-ionago Flodden's restaurant enjoyed,considering Its comparative newness.
Mr. Harper wus delighted. i>o wus
Mr. Flodden, who seemed to have won
the reHPnrd of many persons, for now
and then a gentleman, after eating,Stopped to tell Mr. Flodden how ple-as-
< d In- was with his meal and to as¬
sure him he would recommend the
house to all his friends.

Mr. Flodden was radiant as tin; week
progressed. Fach sueecldlng day show¬
ed a handsome innrbase in receipts. Mr.
Harper made himself useful in many
ways and Mr. Hönau only left the fas¬
cinating safe long enough to oat some
enormous meals.
On Saturday night the place was

crowd od. The diners sat long uflftl'
.they had finished their meals, and
there- was a lot of champagne ordered.
The orchestra was sood, and when
popular airs were played the crowd
joined in the singing. Mr. Flodden
was congratulated over and over hv
patrons, all of whom ordered more
to drink and more to smoke as proof
of their regard for him and his house.
But tho crowd of Saturday nitrht was
surpassed bv that of Sunday night.
There were hot enough chairs to ac¬
commodate all. and a hurry order hud
to bo Issued for a supply from spine
place nearby. The people did not scent
t<> mind it when tho kitchen could not
1111 all thcl.r dvmunda. In their good

nature they ordered drinkables to
make up tho deficiency in eatables;
At half-past 12 Mr. Ilurper, who had

been complaining of n headache, said
he was going out for a few minutes
for a little fresh air. A little laterMr. llonan surprised tho cashier by! saying he would relieve her for tenminutes. There was plenty fo- him
to do, for tlie patrons paid their billswith surprising promptness, and in¬
stead of departing when they cot theirchange, remained and ordered morn

j stuft'.
When the cashier returned Mr. llonan! did not resume his seat, but wandered

out onto the floor and slowly made his1 way to the door. No one noticed hisI departure. When he opened the doorhe glanced toward the curb. There
was a taxlcab standing there. Thedoor was ajar. He stepped within the
car, Mr. Harper said: "All rlghti',' tothe chauffeur, and away sped the taxi.It was a strange course that taxi-cab took. Up the West Side and overInto the Bronx, then across* that bor¬ough and down hack to Manhattan,and through Second Avenue It. went.For the first few minutes neither Mr.Harper nor Mr. llonan exchanged itword. Then Mr. Harper asked: "Hid
you get it?"
"Everything but the chicken feed,"was Mr. Honan's reply."Good, old hoy." said Mr. Harper,with a great sieh of relief. "1 knewyou'd make a clean-up of cverytiilnö.How much do you think there is tosplit up?"
'.There ain't going to be nothing tosplit up." said Mr. Hönau fiercely."What:" exclaimed Mr. Harper. Andthen in a quavering voice he ndded:"Bill, you oughtenter josh me thatway."
"Josh nothing," replied Hönau, clinch¬ing one of his big lists and turningon Harper. "I'm tired of you, youmiserable shrimp. I've had enough ofyou. You've, been bossing it over metoo long. If you open your trap, I'llbreak your face."
''But, BUI," whined Harper, "youWouldn't throw down an old pal, wouldyou? You know I planned all this.You know the agreement we madeout in Joliet f"
"Oh, stuff it," said Honan, "you'reonly a dip. I did this. You're not inmy class."
"Bill," pleaded Harper, "just listento me. When I got out a month agoI came straight to this town. Youknow how in Joliet I told you if you'dcome on here I'd fix it for the twoof us. it wasn't safe fur us to workin Chicago. We're too well known. Iwant to be on tho level again. Youknow I told you how some of theserestaurant guys work the dim gamehere, and how wo could heal, them toit. I only had a few dollars when Igot here. 1 worked the cars for awhile, and when you got here 1 hudenough to rig the two of us out withgood clothes, f had to string that crookliodden as he never was strung he-fore.
"It made me laugh the way he didthings, believing all the while he wasthe wisest boy In town. You did yourpart beautifully, but Ii I had not beenso careful to keep you away from thebooze tho whole game would bequeered. Why, I even worked rio.ldento have all cash on hand to pay hisbills In the morning so as to fattenthe roll for you. And I worked It soyou'd bo next to the safe all the time,Hill, you oughtenter beat me out of

my bit now. You know what I've hadin my mind all the time, You knowabout my girl and how wo want toget married and go some place and
open a little restaurant and be decentYou know 1 used to be in the business.""Get out." sah! Honan contemptous-ly. "You were only a dishwasher, andthen you turned dip."This affected Harper more than any¬thing else, and he began to cry."You make mc Sick," said Honan
with an oath. "But the tears seemed
to touch him more than Harper's words
of pleading, and he drew forth thegreat roll of hills he had stuffed in
one of his pockets. When a passinglamppost furnished enough liuht for
him to sop Hie denomination of thei lulls he drew a $20 from the pile andj handed it over to Harper.
Harper looked at it n long time, ..la(this all?" he asked In a weak voice.
"Yes. and if you say another word

: I'll throw you out of the cab," saidthe big fellow.
The two sal for a long time and

not n word was said. Near the. end ofSecond Avenue Harper had a convul¬
sive lit. <>f weeping. Ho clutched
Honan's arm and cried as If his heart
would break, llonan struggled to pushhim off. He hated a woman to cry and
had a loathing for a man who woptI <>r sOblX d.
"Slop at the next corner," he shoutedto the chauffeur, "1 want, to throw

this fellow out:"
"Don't throw me out, Bill," pleadedHarper; "I'll get out."
Tho taxi stopped and Harper, with

his head bent, stepped out and rushod
away. k

Mr. Honan felt better when freed
of the fellow's presence. He nske.l tho
chauffeur if he knew Keogan's place
In the Bowery. The chauffeur did. and
Started for It.

"Coine, sport.'.' said Honan. when the
tuxlcuh stopped in front of Keogan's.
'finite tu and have a drink."
The guaidlan of the uldo door hud

scon Honan before and readily ad¬
mitted 1dm and the chauffeur.

"Billy," shouted Honan, when he and
the chauffeur were seated in the bade
room, "bring In two bottles of wine.
I'm as thirsty as an ostrich. I haven't
had a drink In a week."
The bartender brought two bottles,

and, on Honan's invitation, joined
them. Honan took his lirst glass at
one j?ulp and quickly had another. It
wasn't until the bottles were empty
that he. spoke again. Then he leaned
back In serene contentment and ad¬
dressed the bartender. "Billy," he
said, "how many more have you on
Ice'.'" »
"Two." was the reply.
"Bring them out," Hunan ordered.
When the bottles were brought Ho¬

nan drank with only the satisfaction
one of ills bulk and thirst can know.
Ho was at pence with all the world.
And, so feeling, he said to the bar¬
tender:

"Billy, make It as much as you like,
flow much do I owe you'.'"
"Weih" said the bartender, smiling¬

ly, "seeing It's you, I'll let you off for
s'.'O."
Honan readied Into the big pocket

for his bills, Then suddenly he stiff¬
ened. The next moment, with a cry
that began in a wall and ended in a
shriek, he. was on his feet. Even the
wayfarers out on tho Bowory could
hear htm crying: "Frisked! Frisked'.
The dip frisked nio'."
(Copyright; l'jil, by Richard Spillane.)
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